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Survey Says One Year or Less Until
Cleantech is Back on Track

Executives and investors pick Silicon Valley and the U.S. West Coast
as the best geography for the cleantech sector to grow.

A recent online survey of more than indicated through their responses 33 percent and
100 cleantech executives and inves- the challenges they are facing in uncertainty
tors indicates 9o percent are predict- terms of obtaining private capital . about how to
ing the cleantech sector's growth to When asked to pick which areas access federal
resume in one year or less, despite a  were most challenging to the success stimulus funds
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The cleantech sector showed geo-

drop-off in private funding in the of their business and its interests, 56  at 11 percent.
first quarter of 2009 Nearly one third percent selected fundraising, 19 per-
of those surveyed thought growth cent picked establishing partner-
had already resumed, as evidenced ships and 18 percent decided on
by the second quarter upswing Addi- government affairs/navigating legis-
tionally, 75 percent of those surveyed lation.
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Survey: Cleantech Execs Bullish On Sector

Despite a significant decline in private funding of
cleantech companies in the first quarter of this
year, a recent survey shows that cleantech execu-
tives are bullish on the asset class.

In a survey conduced by Polachi Inc., a provider of
executive services to technology, clean technology,
private equity and venture capital companies,
nearly 90% of respondents indicated they predict
growth in the cleantech industry to resume in one
year or less, with nearly one third (31.2%) of these
executives claiming that growth has already re-
sumed.

Additionally, three quarters of the executives indi-
cated they believe the cleantech industry will be
the key engine of economic growth over the next
decade.

“Despite the Q1 drop-off in private funding, we are
confident the clean tech industry is here to stay,”
said Jim Poe, partner at Polachi. “The fundamentals
that drove such record-breaking growth over the
last three years are still very relevant today and the
results of this survey validate that executives and
investors alike are optimistic about the future pros-
pects for the industry.” Polachi’s cleantech survey
results follow recent hearings on Capital Hill on
how to propel clean energy activity in the U.S. On
July 16th, the Senate heard from various cleante-
chexecutives in a meeting titled Ensuring and En-
hancing U.S. Competitiveness while Moving to-
ward a Clean Energy Economy.
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“There is no denying that last few months have
been a bit of a waiting game, but we still hold
strong in our belief that the clean-tech industry
represents one of the greatest business opportuni-
ties of the century,” said Nick d'Arbeloff, execu-
tive director of the New England Clean Energy
Council. “In the long term clean tech might even
end up rivaling or surpassing IT in terms of his-
torical magnitude.”

Although the 100 executives surveyed expressed
optimism about growth in cleantech, their re-
sponses demonstrated the existing challenges
they face in obtaining private capital. For exam-
ple, when asked to choose which areas were most
challenging to the success of their business and/
or business interests, the majority of participants
selected fundraising (56.3%), followed by estab-
lishing partnerships (19.4%) and government
affairs/navigating legislation (18.4%).

When asked to rank major variables impacting
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growth in the cleantech industry, more than half
(56%) cited flow of private capital as being “most
impactful,” followed by the general state of the
economy (46.8%), the price of oil and other
commodities (33.3%) and uncertainty about how
to access federal stimulus funds (11%).

In terms of geographical promise, the survey
found the highest number (33%) of executives
are betting on the West Coast/Silicon Valley
when it comes to which U.S. region represents
the best growth opportunities in cleantech;
18.4% indicated the Northeast and 15.5% se-
lected the Southwest.

Developed and administered by Polachi, the
survey was distributed via email this month and
completed by a total of 109 cleantech executives
and investors representing a range of sub-sectors
including solar, biofuels, smartgrid/energy auto-
mation, geothermal, green chemistry, lighting,
materials and green transportation.

Green Tech Investment Rebounds

Global investment in green technology rose 12% to $1.2 billion in the second quarter after two quarters of sharp declines, according to a
report released by the Cleantech Group and Deloitte.

Electric cars attracted the most investment at $236 million while solar fell to a low of $114 million. Biofuels scored $206 million and ad-
vanced batteries received $165 million from investors.

“It looks like things have leveled out and have stabilized,” said Brian Fan, senior director of research for the Cleantech Group, a San Fran-

cisco-based research and consulting firm.

Still, the second quarter numbers are down 44% from a year ago.

North America grabbed 66% of green tech investment while Europe and Israel captured 21% percent, India 1% and China 1%.

Fan said that while investors were hot on smart grid companies at the end of 2008 their ardor has cooled so far this year.

In a sign that the green tech industry has been consolidating as the recession drags on, mergers and acquisitions jumped 291% in the

second quarter to $12.2 billion.
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Has the topic of financial expansion ever come up? Of buying a complementary business to augment
growth, as opposed to building it? How about selling the business or a division? Curious about the
global market and what it has to offer? Considering alternative ways of raising growth capital? The
importance of the right advice, sound business judgment, thorough diligence and creativity in effect-
ing successful transactions is the cornerstone philosophy at Cove Partners.

Our professionals provide clients with informed, senior-level advice in a manner that empowers
them to develop creative and effective solutions for the multitude of financial and strategic chal-
lenges that all companies inevitably face. When we sell a company, arrange financing, prepare a
valuation or provide any other advisory services, our clients’ goals take top priority.

We offer our clients a value-added philosophy of corporate financial solutions - providing not merely
capital market access, but solution access. Our advisory services assist our clients in and even im-
prove on a company’s vision and strategy. By providing expert advisory services, including valuations
and strategic planning, we position our clients for growth, private offerings, recapitalizations, merg-
ers, acquisitions, divestitures or other strategic initiatives.

Now, through a joint venture affiliation, we are the American representative office of Swiss-based
Translink Corporate Finance, a global network of boutique investment banking firms located in 17
countries with a primary focus on cross-border M&A transactions. In its more than twenty-five years
of existence, Translink has developed its own proprietary operating procedures to handle a large
number of transactions in several countries simultaneously; and offers middle-market clients signifi-
cant advantages over international financial institutions who tend to be more focused on larger
transactions, and domestic institutions which lack direct coverage of foreign countries.

Whether it is growth financing, working capital cash flow enhancement or long-term financial sup-
port, Cove Partners provides an assessment of a company’s financial needs and wherewithal, deter-
mines an optimal capital structure and delivers the proper financial solution. Our services begin with
asking fundamental and probing questions designed to create and realize lasting shareholder value,
and end with cost effective bulge-bracket quality transactional execution.
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